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The classic Crosby, Stills, Nash & Young song (Teach Your Children Well) reminds us
that teaching isn’t just about facts; it’s about values and perspective. Its message
aligns perfectly with financial literacy: parents have a responsibility to guide their
children thoughtfully, while children must learn to listen and grow. This mutual
exchange of wisdom and trust is the foundation for raising financially confident,
resilient adults.

Surveys indicate that more than 90% of adults feel responsible for educating their children about money.

Yet only 73% say they are capable of providing this instruction and just 53% believe their children will leave
home knowing how to manage their financial affairs. Worse, 31% indicate they have never discussed finances
with their children.

Financial literacy is more than understanding numbers. It’s about cultivating both knowledge and
wisdom. Knowledge equips children with the mechanics of money: budgeting, saving, and investing.
Wisdom, on the other hand, shapes their principles, values, and emotional intelligence—the ability to
make thoughtful decisions under pressure and align choices with long-term goals.

Our ultimate aim is readiness: preparing the next generation not just to manage money, but to lead
financially responsible lives with confidence and character.

As a holistic wealth manager, we provide our clients and their adult children with important financial
knowledge. Even so, this paper offers specific resources and techniques to build on their knowledge, thereby
facilitating the teaching and learning process for younger children. However, the most important message is
that parents must walk the walk. Children are keen observers and imitators; they watch, listen, and absorb
values and habits from their parents. Being a good financial steward yourself is essential, but it’s not enough.



Parents must also actively teach their children well, and that means going beyond a formal curriculum.

True involvement includes inviting children into real-life decision-making, letting them see trade-offs,
participate in discussions, and gradually take ownership.

As the song reminds us, teach your children well is more than a lyric; it’s a call to action. Financial literacy is
learned not just through words, but through shared experiences and modeled behavior.

Foundations of Financial Education

Often parents—and even our industry—jump to improving financial literacy as the ultimate goal for their kids.
But what’s really at stake is something deeper: the ability to make prudent, values-driven decisions. While
technical skills matter, wisdom is equally crucial. This builds on the psychology of money and reaches even
deeper into the idea of wealth as a state of mind.

“I have spent the past fifty years in the trenches of the financial world obsessing over the economy, interest
rates, inflation, politics, world affairs, and investment returns. However, | have come to understand that
financial success has less to do with the nuts and bolts of investing and more to do with psychology. It is all
about achieving inner peace which comes from the acceptance of ‘enough,” avoidance of envy, the ability to
cope with uncertainty, and minimizing impulsive behavior. True wealth is holistic encompassing much more
than one’s net worth.” - Bill Spitz | Sound Mind, Sound Money

This perspective sets the stage for understanding that financial education is not just about mechanics—it’s
about cultivating both knowledge and wisdom.

+ Knowledge: The technical skills—how to create a budget, calculate interest, and understand financial
products.

« Wisdom: The judgment and perspective to apply those skills responsibly. It includes executive function
(planning, prioritizing), emotional intelligence (managing impulses, stress), and values (generosity,
integrity).

Both are essential. Knowledge without wisdom can lead to poor decisions; wisdom without knowledge can
result in missed opportunities. Knowledge gives children the technical skills to manage money, while wisdom
teaches them how to apply those skills with judgment and values. Importantly, wisdom also encompasses
understanding what wealth truly means. Parents have a critical responsibility to help their children see that
being wealthy is not the same as being rich; true wealth is about security, freedom, and peace of mind, not
status or accumulation. By internalizing this distinction, children grow up prepared not only to manage
money but to live with purpose and perspective.

Knowledge without wisdom can lead to poor
decisions; wisdom without knowledge can result in
missed opportunities.



Role Modeling & Environment

Parents are the primary influence on children’s
attitudes toward money. The number one
behavior children learn from their parents is
spending habits, particularly impulse purchases
versus delayed gratification. Others include
attitudes toward saving, philanthropy, and
reaction to financial stress or success.

Yet even with this influence, teaching financial
literacy isn’t always easy. Many parents face real
barriers:

« Many parents are not confident in their own
financial knowledge.

« Money talk is difficult if not taboo; some find Parents are tl’]e pﬂma ry

it as challenging as sex education.

« Some want to shield children from financial inﬂuence on Children’s
e attitudes toward money.

+ Families with material wealth fear reducing
their children’s motivation.

« Some assume schools will teach these lessons.

« Many adults never learned from their own parents and lack a template.

Overcoming these challenges requires more than passing on technical skills; it calls for modeling wisdom and
creating shared experiences. Children learn emotional cues as much as financial habits. When parents openly
discuss trade-offs and show resilience during challenges, they teach lessons that no textbook can provide.

Modeling sets the foundation, but children also need a structured path to move from observation
to independence. That’s where the Ownership Spectrum comes in—a roadmap for turning everyday
experiences into lifelong financial confidence.

The Ownership Spectrum

Learning happens not only through curriculum. This ownership spectrum appreciates that learningis all in
the pursuit of “readiness” to make good decisions on their own. So, in the same way the above posits that
to “teach our children well” we must go beyond the technical skills, the way we teach this must also evolve,
moving beyond curriculum to real-life experiences and progressive involvement.



Children don’t become financially confident overnight; they need a gradual shift from observation to
independence. The Ownership Spectrum provides that roadmap:

+ Awareness: Building vocabulary and basic concepts through reading and listening—for example,
learning what coins are or hearing parents talk about saving.

« Exposure: Observing real-life decisions and understanding trade-offs, like watching parents compare
prices at the store.

« Engagement: Participating in family discussions and contributing ideas, such as helping decide
between a vacation or new home project.

« Ownership: Leading decisions and implementing plans, like managing a small budget for a school
project or saving for a personal goal.

Each stage strengthens both knowledge and wisdom—technical skills and judgment—while moving children
from passive observers to confident decision-makers. Families can adapt this spectrum to their own pace and
priorities, ensuring learning feels natural and empowering.

What follows is a practical framework that brings together everything we’ve discussed—technical knowledge,
wisdom, and the Ownership Spectrum—into an actionable guide for parents. This integrated approach
ensures children gain not only financial skills but also the judgment, confidence, and perspective to thrive.

Financial learning is a lifelong journey. It can begin as early as toddlerhood and continue well into adulthood;
and it’s never too late to start. Whether you’re introducing basic concepts or engaging in advanced
conversations about investing and planning, every stage offers opportunities to build both knowledge and
wisdom. This framework integrates technical skills, values, and the Ownership Spectrum at every level, and it
can be repeated for more complex topics like estate planning and taxes.

Financial learning is a lifelong journey.
't can begin as early as toddlerhood and
continue well into adulthood; and it’s
never too late to start.



Stage 1: Awareness

Every financial journey begins with awareness.

At this stage, the goal is to introduce basic concepts
and vocabulary in ways that feel natural and
relatable.

Concepts:
« What is money and what is it used for?
+ Needs vs. wants.
« Saving for the future.

« Simple idea of investing: “Money can grow
over time.”

Activities:

« Reward simple chores with a small
allowance.

» Provide each child with three jars titled
Spend, Save, and Share, and teach them to
allocate funds between them.

+ Involve them in grocery shopping—begin
with placing items in the cart and comparing
prices to develop the concept of “value.”

+ Show a visual of coins turning into more
coins or a tree growing from a seed to
explain growth.

« Use asimple chart or app to show how $1
grows over time with interest—introduce the
concept of “money working for you.”

Wisdom Tie-In:

Introduce generosity and explain why we share
resources. Reinforce patience by celebrating small
savings milestones. Begin conversations about the
concept of “enough.”

Stage 2: Exposure

Once children understand the basics, the next step
is exposure—letting them observe real-life decisions
and see how trade-offs shape financial choices.

Concepts:
« Trade-offs, priorities, and value.

« Why parents save for big goals like college or
retirement.

+ Introduce planning for the future.

Activities:

« Take kids to a yard sale to further develop
the idea of value and introduce bargaining.

+ Lead regular family discussions regarding
priorities: “Do we want to take a family
vacation or purchase new play equipment
for our yard?”

« Show how you contribute to a retirement
account or college fund.

« Forolder learners: Review a family budget
together and explain trade-offs.

+ Let them watch you log into an investment
account and explain what a “retirement
fund” or “college savings plan” means.

Wisdom Tie-In:

Discuss fairness and empathy when making
decisions that affect others.




Stage 3: Engagement

Engagement moves children from passive observers
to active participants. Here, they begin contributing
ideas and practicing decision-making in low-stakes

situations.

Concepts:
« Budgeting basics, planning, saving goals.
« What s a stock or mutual fund?

« How compound interest works.

Activities:

« Help your child develop a specific savings
goal for a small item, evaluate competing
wishes, develop a timeline, and understand
the importance of regular saving.

+ Plan asmall event with a set budget.

+ Track a company they like and see how its
price changes.

+ Create a simple savings plan for a future goal
(e.g., summer camp).

+ Research what a stock or mutual fund is and
follow one company’s performance for a
month.

Wisdom Tie-In:

Teach planning and prioritization: why some goals
come first. Discuss peer influence and how to
resist impulsive spending.

Stage 4: Ownership

Ownership is the culmination of the learning
process, giving children real responsibility for
financial decisions and guiding them through the
consequences.

Concepts:

+ Real-world financial skills (budgeting,
banking, credit).

« Basics of diversification and risk vs. reward.

« Financial planning for major life events.

Activities:

+ Work with your teenager to develop a
detailed budget for college and emphasize
the importance of sticking to it.

+ Provide them with a credit card and work
closely with them to manage it responsibly.

« Open a savings account or manage a prepaid
card.

« Open a custodial investment account and
let them choose a small investment with
guidance. Review statements together and
discuss performance.

« Forolder learners: Explore how taxes affect
paychecks and why estate planning matters.

Wisdom Tie-In:

Teach patience, risk tolerance, and stress
management during big decisions.

This framework is not a one-time process; it’s a
repeatable model. As children grow, parents can
revisit these stages for more complex topics like
investing, financial planning, estate planning,
and taxes. By layering knowledge, wisdom,

and progressive ownership, families create a
foundation for lifelong financial confidence.



Practical Tools & Resources

While the prospect of covering all these topics may be somewhat daunting,
there are many helpful resources available, and in our role we stand ready
to help teach these topics to kids and grandkids. Resources like Greenlight,
Acorns Early, BusyKid, and a Venmo Teen account can provide education,
along with a debit card subject to parental supervision. Beyond apps and
debit cards, consider tools that build reflection and dialogue.

Conclusion

Financial literacy is a lifelong journey. By combining knowledge, wisdom,
and the Ownership Spectrum, parents can raise children who are not only
financially competent but also grounded in values and capable of making
thoughtful decisions. While financial literacy is important, the most valuable
thing you can do for your children is teach them to manage their expectations
regarding money. This includes issues such as the definition of success, self-
worth, unequal outcomes, status, envy, the concept of “enough,” and the
impact of social media. This would be a good time to reconfirm your own
values and attitudes. Here are some great topics for discussion:

« Money is not the same as worth or success, and it should be viewed
as a tool and not a scorecard.

« Comfort, security, and freedom matter more than status and displays
of wealth.

« People should be praised for their character and not for the things they own.

« Inequality is an unfortunate reality of life. Having less does not imply
inferiority. Wherever you fall on the wealth and income spectrum, there
are people both above and below you.

« Personal identity should not be based on consumption.

« Many people with substantial assets worked very hard and sacrificed
along the way.

« Envy may be the most destructive of human emotions.
« Social media must be kept in perspective because much of it is sponsored.

Remember that influencers are running a business and frequently not
living the fairy tale life.

« The strongest protection against social-media-induced envy is a stable
sense of self.

Start early, model consistently, and empower your children to lead with
confidence. The bottom line is that you are trying to teach your children
to see money clearly and keep it in perspective.
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IMPORTANT NOTES AND DISCLOSURES
Statements expressed herein are current only as
of the date appearing herein and are subject to
change without notice. The information set forth
herein is presented solely for educational and
discussion purposes only and is notintended as
an offer or solicitation for the sale of a financial
product, service, or other professional advice.
Nothing in these materials is intended to be tax
orlegal advice and clients and prospective clients
are urged to consult with their own legal and tax
advisors in this regard. These materials should not
beviewed as a substitute for the recommendation
of a retained professional.
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